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NEXT MEETING
June 22, 2005
Sapperton Pensioners’ Hall
318 Keary St., New Westminster.
Meeting starts at 6.30
Forum on Form & Finish:
Bring in a completed piece and receive valuable input
from other turners.
Focus on Fundamentals:
Basic Cuts III—Bowl Gouge and Scraper.
Main Event:
Rich Schmidt—Turning a Natural Edge Vase
June Food Providers:
John Pope, Gordon Rosenthal, Lance Rossington,
Anne Rostvig, Joe Rougeau, Lance Rucker

Bruce Campbell
Thanks to Larry Stevenson for a great talk on vacuum
chucks and to Laura Fresan of the Wood Coop for
presenting her gallery centric view of the artist/gallery
marketing relationship. Both were most informative.
We are all looking forward to the demonstration and
class with Andi Wolfe (Jun 25 and 26). There are still
a few spaces in the class that will focus on surface
decoration. Take a few moments to see some of
Andi’s work on the Internet. If you are interested in
how she creates her pieces there are still a few spaces
left in her class (June 26th). Call me or Art to reserve a
space.
After six years as our coffee captain, Rich Schmidt,
would like to move on to some other role in the Guild.
As a result we have an immediate need to someone to
handle the coffee duties. Please let me or Rich know if
you are interested in taking on this important job. Otherwise ……. No coffee.
For the past four years we have held a Guild Picnic/
Auction during the summer break. If you are interested in helping out with the event this year please let
me know.
See you all on the 22nd for our last regular meeting of
the 2004-2005 season. Remember that the Presidents
Challenge is “That cracks me up – dealing with cracks
in our work” and the summer challenge is to turn a
usable cup for your favorite beverage.

May’s Main Event: Laura Fresen of the Wood Co-op on Marketing
Kerry Deane-Cloutier
Laura gave an insightful talk on how to market you turnings. She started with a discussion on the advantages and
disadvantages of representing yourself versus being represented by a gallery or agent. Being represented works for
those who are “make things” people. Being self-represented means you should enjoy sales, and be good at it. You
will be in contact with the public at your points of sale, whether they are trade shows, craft fairs or sales from your
shop.
Her talk focused on being represented. She recommended choosing a number of venues. Most galleries take work
on consignment, and rates of 35-50% are typical in our area. The advantage of consignment is that you set your
own prices, have more flexibility regarding what you make and how much work you provide, and you can remove
your work.
When choosing a gallery, she recommends visiting them. Look at the prices and quality of the items they have.
They should be comparable to yours. Eavesdrop on the customers and staff.
You should consider whether their commission is justified. You should expect sales, and fair exposure in the gallery, perhaps by the work being cycled through the gallery. Make sure that there is a contract between you and the
gallery. It should include terms on who places what insurance, who is responsible for the delivery of work, when
you get paid, and the payment of GST to you. Always track your own inventory.
In turn, the gallery has expectations and guidelines, which they will expect you to follow. These will include
guidelines on consistency in quality and quantity of work, and on pricing (no dumping elsewhere). They will want
you to keep current with trends, but also to keep making items that sell well.
Each gallery will have application procedures for getting in. It is very important to follow them exactly. The review panel may be looking at 40 or 50 at one time, and may toss yours aside if you fail to provide what they want.
Organize your work chronologically, focus most on the work you want to sell, and keep it clean and simple – less
is definitely more here. More generally, a gallery will want to see good design, functionality (the piece does what
it is supposed to do), quality, uniqueness and appropriate pricing.
On improving sales, Laura suggested
•

numbering the work if it is one of a series

•

providing an artist’s statement

•

making limited editions ( e.g. 3 of 10)

•

giving it a title if it is a more artistic piece and if there is a story behind it.

•

display many like objects together

•

provide white space around expensive “art” objects (the more space it is given, the more people perceive
it to be worth)

•

display work at different heights, using clear plastic risers

•

keep your display clean and simple: don’t overwhelm with too much

On pricing, Laura recommends checking out the competition. To start, pick a price in the mid range, or perhaps a
little lower. You can always raise your prices. Customers of yours will feel good about their wise, early purchase
when your prices go up, but nobody feels good if your prices go down.
On trends, high end sales are dropping as we are seeing fewer rich American tourists. However, the local market
for functional wood objects is getting hotter. The Olympics in 2010 will obviously affect the market. 2009 is also
expected to be a good year for tourism and many arts events are being planned to take advantage of the expected
influx of tourists.
Our thanks to Laura for giving us an insiders view on a topic many of us know little about.

RICHMOND CARVER’S SHOW – Thanks a Bunch!
Merv Graham
Another of the club’s civic activities has passed into
history as a great success due to the efforts of 12 of
our club members. I would like to personally acknowledge and thank Marco Berera, Allan Cusworth, Frank Cullis, Ted Fromson, Steve Hansen,
Al Koehn, Gina Myhill-Jones, Wayne Pilchak,
Gregg and Carman Parsons. Len Sawyer, and Rich
Schmid. The 4 people who brought out pieces for
show provided a good display of the clubs craft.
Though the Carvers show attendance was down
there were still a great number of people who
dropped by to watch our tuners at work. Our spectators ranged from as far away as southern California
and were very interested in our guild but the commute will prevent them from attending our meetings.
I sincerely hope we won’t have to cancel the live
exhibition at the wood show as the volunteers were Fig. 1: Ted peacefully turning...
too few to operate the booth properly at this event.
It would not be able to function at an event as large as the wood show with such a small turnout of volunteers as
there was at this event

Fig. 2: Ted takes drastic action to retain control of the lathe. (Looks like sexual harassment to me.)

RUSS FAIRFIELD DEMO AND CLASSES
Art Liestman
We are happy to inform you
that Russ Fairfield, from Post
Falls, Idaho, will be here on
Saturday, September 10th for a
lecture/demo and for handson classes on September 11th
and 12th (if there is enough
demand). Russ is an experienced woodturner and an excellent demonstrator. Longtime members will recall that
Russ did a joint demonstration for the GVWG and the
Fraser Valley Woodturners a
few years ago and kept everyone’s attention for the full two
days. We’re very excited to
be bringing him back!
Russ credits a hurricane as the
reason for his devotion to
woodturning. For several
years, Russ made replica tall clocks as a hobby and part-time job. The wood lathe was a part of his home-shop for
making finials and other parts for these clocks, pianos, and furniture. But, he had never made a bowl or other
form. All of that changed when
Russ had a chance meeting with
Melvin Lindquist and John Read
over a giant Magnolia that had
fallen in Tallahassee, Florida during the hurricane season of 1984.
They awakened him to the many
possibilities of the “art” of turned
wood. He bought a General 260
lathe, added riser blocks to it, and
got seriously into woodturning.
He hasn’t stopped since.
After several years in the southeastern US, Russ moved back
home to Washington state in 1999.
In early 2002, he and his wife
moved to Post Falls, Idaho, where
he has a new shop with enough
space to continue collecting tools
and turning wood for a lot of
years. The past two years have
been busy for Russ with demonstrations for club meetings and
regional symposiums in New
York, Kentucky, Tennessee, North
Carolina, Georgia, Florida, and

RUSS FAIRFIELD DEMO AND CLASSES (Cont.)
Art Liestman
Nevada. He has published feature articles on the techniques of turning and finishing in American Woodturner
and in several other woodturning magazines. Russ is an
active participant in the online woodturning site Wood
Central (http://www.woodcentral.com) where many of
his articles have been archived as “Russ’s Corner”. If
you’d like to know more about Russ, see his website at:
http://www.woodturnerruss.com.
On Saturday, September 10th, Russ’s demo will be held
at the Sapperton Pensioners Hall from 9:30 am to approximately 4pm. There is a $25 charge to attend the
demo. The demonstration will focus on spindle turning
(including weed-pots, candle sticks, walking sticks,
pens, and furniture parts) and then on finishing what he
makes.
Russ will teach a hands-on class on Sunday, September
11th and (if there is enough demand) on Monday, September 11th at Island Woodcraft in Coquitlam from 9:30
am to approximately 4pm. When asked what the class
would consist of, Russ responded:
“We often think about spindle turning as beads
and coves on table legs and chair parts. While
these are the basic forms of the spindle, this art
form is really about anything that can be turned
between two centers - pen, weed-pot, candle sticks, walking cane, Christmas ornaments, or the delicate finial on a lidded box. We will explore these spindle forms, and the tools and techniques we
can use to make them. Bring your roughing gouge, parting tool, 1/2” spindle gouge, a 3/4” wide
scraper, and a couple old screwdrivers to the class. We will learn to grind them and use them to
practice the basic cuts used for all spindle turnings. Then, you can use the lathe to follow whatever form of the spindle you may wish to explore. Notice that a skew chisel is
not included. Learning to use a skew chisel is not a prerequisite to turning a spindle.
Why the screwdrivers? We will use them to make our own tools for turning small beads
and captured rings.”
As you can see, the class will be
packed full of information. The
class fee will be $150. We will
have a signup sheet for the class
at the June meeting. We need to
get an idea of whether there will
be enough demand for two class
days, so please give it some
thought.

INSTANT GALLERY

Vase , Maple Burl, 7”x 11”
Larry Stevenson

Snack Bowl, Maple, 8”x 4”
Mitchell Visser

Platter, Red Cedar, 11”
Al Koehn, Hugh Baker

Platter, 17”
Bruce Campbell

Platter, Maple, 12”
Bruce Hodgson

Pepper Mill, Maple & Redwood,
2”x 11”, Al Koehn

INSTANT GALLERY (cont.)

Natural Edge Hollow Form, Maple Burl, 5”x 3”,
David Wagner

Hollow Form, Maple, 7”x 3”
Jeff Levitt

Hollow Form, Box Elder, 9”x 8”
Neno Catania

Bowl, Western Maple, 7”x 5”,
Jeff Levitt

Bowl, Walnut, 8”x 2”
Anne Rostvig

Bowl, Maple, 6”x 4”
Bill Olsen

TIPS, TRICKS AND PROBLEMS
Submitted by Kerry Deane Cloutier
Like many of us, I use tung oil when I want a semi-gloss finish. However, I have had some problems when finishing items with small voids or holes, such as Ambrosia Maple. I find that the finish bubbles out of the holes after
the excess oil has been wiped off, leaving a bump or pool on the surface. I have tried re-wiping the piece when I
noticed the pool, but that mars the finish. I have tried using compressed air to blow out the holes, but that seemed
to have no effect.
Any suggestions?
Email Kerry at kerry@runningdogwoodworking.com & we’ll include them in the next newsletter.

COMING EVENTS
Andi Wolfe - June 25 demo, classes on June 26 and June 27 http://www.biosci.ohio-state.edu/~awolfe/COW/
wolfe.html
Russ Fairfield - September 10 demo, classes on September 11 and 12 (if there is interest)
http://www.woodturnerruss.com
Marilyn Campbell - November 12 demo, classes on November 13 and 14 (if there is interest)
http://www.marilyncampbell.ca
If you are interested in some of these classes or if you'd like to request other demonstrators, please contact Art

SUPPORT YOUR ART/CRAFT – COLLECT
Bruce Campbell
One of the very best parts of our Guild is the positive impact it has had on the work of our members. Speaking for
myself, I get something from every Guild event whether it is information on a tool, a new technique, or an idea for
a new piece. Others must be having the same experience because many of you, regardless of your current skill, are
making significant improvements in the quality, complexity and variety of your work.
Several years ago I learned there is a downside to this. One of our members produces a series of work that I really
like but he has become well enough established that I can’t afford his work any more. So I decided to start collecting early. That is, early in the career of turners whose work I like. When I see a piece that I like I offer to buy it
outright or trade for something that I have turned. It is a complicated process because some have not thought about
selling their work or what they want for it. But it is also really rewarding because of the encouragement that it
gives people and the fun we have deciding on a reasonable “deal”.
In many cases I can “copy” the work but somehow it is not the same. It lacks the relationship that is established by
getting it from the one who made it. So I encourage you all to start collecting. It need not cost a lot of money but
it will make a significant difference to you and the turners you choose to support.

PRESIDENT’S CHALLENGE—TINY FEET

Bowl, Maple, 6”x 3”
Jay Mapson

Bowl, Walnut 2”x 5”
Harry Taylor

Bird Bowl, Cocobolo 5”
Bruce Campbell

Dogs, 4”x 3”, Cherry & 1.5”x 2” Spruce
Marco Berera

Hollow Egg, 2.5”x 3”, Maple Burl
David Wagner

Vase, Yellow Cedar, 2”x 10”
Tom Kilgour

CLASSIFIEDS:
FOR SALE

GVWG Officers, Appointees and
Volunteers
PRESIDENT
Bruce Campbell

604-944-3028

VICE PRESIDENT
Steve Hansen

604-585-0638

SECRETARY
Larry Stevenson

604-438-3947

TREASURER
Merv Graham
604-272-3525
MEMBERS AT LARGE
Fred Baldwin
604-531-9395

NOTICES:
CALL FOR PHOTOS FOR WEBSITEGregg is trying to get some photos from our 101 sessions, as well as from the guest demonstrators that
have come in in the last year. Both digital and hard
copy photos will work. Please contact Gregg if you
have something he can use.
dgparsons@shaw.ca

Colin Delory
Andrew Forrest
John Weir
Gerry Vickers
Jay Mapson
Marco Berera
David Wagner

604-576-1172
604-990-9667
604-524-5831
604-463-0760
604-723-8692
604-274-7594
604-983-3852

LIBRARY ACQUISITIONS ADVISOR
Don Hoskins

604-939-6808

EDUCATIONAL COORDINATOR
Marco Berera

604-274-7594

SHOP TOUR VOLUNTEERS NEEDED:

LIBRARIANS
Shop tours are being organized for this summer. We
are still looking for volunteers to open up their shops
for a day so that we can all come over. You do not
have to demonstrate anything, so if you are interested
email us at gvwg@runningdogwoodworking.com.

WOOD EXCHANGER

FOOD CHIEF NEEDED:

FOF COORDINATOR

Michelle Jacobs
Russ Selwood
Steve Kent

604-581-7097
604-224-4126
604-937-0145

FOOD CHIEF
TBA

Rich has resigned as the food chief, so we need someone to step in or we’ll be without coffee at the meetings (EEK!). Contact one of the executive if you
would like to find out what is involved.

Lorne Nelson

604-596-9848

NEWSLETTER
Dennis Cloutier &
604-468-0605
Kerry Deane-Cloutier
gvwg@runningdogwoodworking.com

DIGITAL PHOTOGRAPHY
LAGUNA BAND SAW RAFFLE
This is for GVWG members only!
The laguna bandsaw raffle tickets are almost 1/2 sold
or spoken for. As you know the June meeting is the
last one until September. If we can sell all the remaining tickets at the next meeting, then we can also have
the draw.
Someone could have a new Laguna Bandsaw to take
home.

Gregg Parsons

WEBMASTER
Steve Fairbairn
sgfmail@shaw.ca

604-542-9066

